MprasoBCbKUM €KOHOMIYHMIM BICHUK

395

YK 33.659
DOI: https://doi.org/10.32840/2522-4263/2019-6-72

Yemikoc A.B.
cmydeHm eKoHOMIUH020 parKyrvmemy

Xapxriecvko20 HauioHaavHO20 YHigepcumemy imeni B.H. Kapasina

CisaxoBa O.A.
cmydeHm eKoHOMIUH020 aKyivmemy

Xapkiscvko20 HayionaabHoz0 YHieepcumemy imeni B.H. Kapasina

€srymenko B.A.
Kandudam eKOHOMIYHUX HAYK, doyenm,
douenm kagedpu mapkemuHzy ma meHedHcMeHmy

308HIUWHbLOCKOHOMIYHOL 0iANbHOCMI eKOHOMIYHO020 (haKyabmemy
Xapkiscvko20 HayionaabHoz0 YyHigepcumemy imeni B.H. Kapasina

Chemikos Artem
Student of the Faculty of Economics,
V.N. Karazin Kharkiv National University

Sivakova Olga
Student of the Faculty of Economics
V.N. Karazin Kharkiv National University

Jevtushenko Victoria

Candidate of Sciences (Economics), Associate Professor,
Associate Professor, Department of Marketing and Management of

Foreign Economic Activity, Faculty of Economics
V.N. Karazin Kharkiv National University

PO3SBUTOR MIZGKHAPOJHOI'O MAPRETHHI'Y HA IIIJITPUEMCTBI
B YMOBAX TJIOBAJIISAIIII

INTERNATIONAL MARKETING DEVELOPMENT AT ENTERPRISE
UNDER GLOBALIZATION

AHOTALIA

CratTs npucBsivyeHa BUBYEHHIO TEOPETUYHMX Ta OpraHidaLiiHux
NWTaHb YNpaBniHHSA 30BHILULHLOEKOHOMIYHOK AIANbHICTIO NiaNpUeEM-
CTBa B CyvacHux ymoBax rrnobanisauji. 3aiicHeHo aHanis ykpaiH-
cbkoi komnaii «CUINA» (000 «ABPOPA-TPEI;LD,») LLI0A0 MOXIK-
BOCTi BUXOZY Ha 30BHiLLHi puHKK. [leTanbHO NpoaHanisoBaHO HasiBHi
MapKETWHIOBi aKTMBHOCTI Ta alAEHTUKN KOMNaHii, 3AiiCHEHO NOLLYK
npobnem, LWo He AaloTb 3MOry BUATW KOMNaHii Ha iHO3EMHI PUHKW,
3anpornoHoBaHo WsxXK iX 3aBvacHoi nikeigauii. O6’ektom gocnia-
XeHHa € komnaHia «CUITA» (M. Xapki, YkpaiHa), a npegmeTom
— ynpaeniHHS MapKETUHIOBOO AisnbHICTIO komnaHii « CUJTA». Pos-
MSAHYTO (OOPMU Ta METOAM 30BHILULHBOEKOHOMIYHOI AisiNbHOCTI, Te-
OpeTWYHI 3acaun NpoLeciB ynpasniHHA nianpueMcTBoM. HaBeaeHo
CTaTUCTWYHI JaHi, HA OCHOBI SIKMX NPOBEAEHO aHani3 Ta AOCHiMKEH-
HS NiANPUEMCTBA LLOAO YNPaBMiHHS 30BHILUHBEOEKOHOMIYHOHO Aisinb-
HiCTIO niaNpueMcTBa. 3a OTPUMaHUMK pesdynsTaTaMu AOCTIMKEHHS
3anponoHOBaHO MPOEKT YAOCKOHANEHHs AiSnbHOCTI NianpveMcTea
Ha OCHOBI 30BHiLLIHBOEKOHOMIYHUX Ta IHHOBALLIMHUX METOAIB.

KniouoBi cnosa: «CUIA», rnobanisauisi, 30BHILLHBOEKOHO-
MiYHWUI MapKETUHT, peknama, nignpuemMcTBo.

AHHOTALUA

CraTbsi NOCBALLEHA U3YHEHMIO TEOPETUHECKUX 1 OPraHWU3aLMOH-
HbIX BOMPOCOB YNpaBneHnsi BHELLUHESKOHOMNYECKON AeATENbHOCTHIO
NpeanpusaTS B COBPEMEHHbIX yCroBusix rnobanmsaumm. OcyLuect-
BrneH aHamua ykpawHckon komnaHum «CUNA» (OO0 «ABPOPA-
TPEI7I,D,») KacaTernbHO BO3MOXHOCTWU BbIXO4A Ha BHELUHWE PbIHKW.
[eTtanbHo nNpoaHanuanMpoBaHbl CyLLECTBYIOLLME MapKETUHIOBbIE
aKTUBHOCTM W aiilEHTV KN KOMMaHMKW, OCYLLECTBIIEH NOWCK Npobrem,
KOTOPblEe He MO3BOMSIOT BLIATM KOMMAHUM Ha MHOCTPAHHbIE PbIHKK,
npeanoxeHsl NyTn nx 3abnarospemeHHon nuksupgaumn. O6bLeKToM
uccnenosaHus siensietcs komnanus «CUINAy (r. Xapbkos, YkpauHa),
a NPeaMeToM — ynpaeneHne MapKETMHIOBOW OESTENbHOCTHIO KOM-

naHum «CUNAy. PaccmoTpeHbl hopMbl 1 METOAbI BHELLHEIKOHOMM-
YECKON OeATENbHOCTW, TEOPETUYECKUE OCHOBbLI MPOLIECCOB ynpae-
nexHust npegnpusitveM. [NpuBedeHbl cTaTUCTUYeckue faHHble, Ha
OCHOBE KOTOPbIX NPOBEAEHbI aHan13 1 UCCNeaoBaHmne NPeanpusTus
KacaTenbHO YNpaBreHUs1 BHELUHESKOHOMUYECKOW AESTENbHOCTHI0
npeanpusTus. Mo nonyyYeHHbIM pesynbsTatam UccrefoBaHWs Npea-
NOXEH NPOEKT YCOBEPLUEHCTBOBaHNSA AEATENbLHOCTU NPeanpusaTus
Ha OCHOBE BHELLIHEIKOHOMMYECKVX Y MHHOBALIMOHHBIX METOLOB.

KnioueBble cnosa: «CUNAy, rmobanmsaumsi, BHELLUHE3KOHO-
MWYECKWIA MapKETUHT, peknama, npeanpustue.

ANNOTATION

The article deals with the problems of Ukrainian companies try-
ing to enter the foreign market. Today, foreign markets have other
rules and regulations for the goods sold there. However, it is precise-
ly in goods and services or within the structures of enterprises that
there is a similarity and unity through globalization. The main goal
of international marketing is to enter foreign markets. The company
will not be able to do this unless it resolves the problem of product
quality and the loss of value of the key message. SILA needs to
adapt to international standards, both in terms of quality of goods
and communications at the international level, because following
the standards of Ukraine, its products will not be able to be sold
abroad. Underdeveloped businesses try to market their products in
other countries, but face barriers and problems. In general, there is a
problem for the development of Ukrainian enterprises, because it is
the activity of enterprises that forms the basis of GDP. Study of ways
of enterprise development is relevant today. SILA was selected to
study the main factors. A company engaged in the production of
auto parts and construction tools. The main advertising communica-
tions of the company and the company’s products were investigat-
ed. After the research, the main problems of the company’s activity
were found and the ways of their solution were suggested. After that,
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prospects for further development were offered to all Ukrainian com-
panies and prospects for further research in general. The object of
the research is the company SILA (Kharkiv, Ukraine). The subject
is the management of the marketing activity of SILA. Forms and
methods of foreign economic activity and other theoretical princi-
ples of enterprise management processes were considered. The
article presents statistical data on the basis of which the analysis
and research of the enterprise by management of foreign economic
activity of the enterprise were conducted. According to the results of
the study, a project for improving the activity of the company on the
basis of foreign economic and innovative methods was proposed.

Key words: SILA, globalization, foreign economic marketing,
advertising, enterprise.

IToctanoBka mpo6aevu. Kommanii Ykpainu Ha-
MaralmThCA TOKPAIIUTH CBili €KOHOMIYHMH CTaH 3a
JOIIOMOTOI0 PisHUX cIoco0iB. OOHUM 3 HUX € BUXIT
KoMIIaHii Ha 30BHiIHIY puHOK. ToBapu KommaHii mo-
YMHAIOTh MOCTABJIATHCA OO0 iHIIMX KpaiH i mpomasa-
Trcsa TaM. OmHAK OiIBIITiCTE KOMIAHIT TPOBATIOETHCS
B IIbOMY, TOMY III0 BOHU € HEJIOCTATHBO POSBUHYTU-
mu. Ix cTpykTypa opramisamii, AKicTs mpoayKmii un
MapKeTUHT CIIPAMOBaHi OiJibIlle Ha BHYTPilIHi#M pu-
HOK, a 3a OasKaHHS PO3BUBATHCA B MiKHAPOLHOMY
HampsaMi BOHM CTUKAIOThCA 3 6ap’epamu.

AxTyanbpHicTh pPOOOTH IIOJIATAE B TOMY, IO
YKpalHCbKiI KOMIIaHil MalOTh BeJUKUI IOTeHIiaj
IJs1 POBBUTKY 3a JOIIOMOIOI0 BHUIIYCKY TOBapiB Ha
30BHINIHINT PUHOK.

Amnaniz ocraHHiIX [gocHigiKeHb i myOJikaIiii.
Humy nurtaHHAMM Ta B3araji TUTAHHAMH MiK-
HapogHOro MapKeTuHry saiimasnucsa II. UepHomas,
€. Agzapsan, O. Bimumii, B. Byakin, B. Boiiuak,
C. Tapkasenko [1, c. 4].

dopmysrr0oBaHHA IIijelt cTaTTi (IMOCTAHOBKA 3aB-
mauHs). Meroo crarTi € BuABJIEHHA IpobiieM Ta
0ap’epiB, IO CTPUMYIOTHL IIPOIIEC PO3BUTKY 30-
BHIIITHBOI TOPriBJIi B YKpaiHCBKUX KOMIIaHiAX, Ta
TOIIYK MINAXiB IX BUpiIIeHHA.

s pocATHeHHA ITiJIi OCTaBJIeHI TaKi 3aBJaHHA:

1) aHami3 Teopii MiKHapPOAHOTO MApPKETUHTY Ta
mpoliecy riobaJsisarrii;

2) mociim:xeHHS MapKeTHHTOBUX AKTHUBHOCTEH
Ha IMiATPUEMCTBI;

3) amaiis Oap’epiB Ta mpobJieM, OB sI3aHUX 3
BUXOJIOM IiIIIPMEMCTBA HA 30BHIIIHINA PUHOK;

4) TmpomoHYBaHHSA ifeil Ta NUIAXIB BUPIIIeHHS
3 OTJIAAY Ha OTPUMAaHIi JaHi AJA HigBUINEHHA IIPO-
makiB KommaHii.

Bukaax ocHOBHOro martepiaay mgOCTiAsKeHHSA.
IlinmpuemcTBa Ha TepuTOopili YKpaiHu, KOJU JOCH-
ralTh JOCTATHBOT'O PiBHA PO3BUTKY, HAMaraimoTb-
cA BUITH Ha 30BHIITHIN PUHOK, 00U 30iaLITHUTU
cBoi nmpogaski. OmHAK BeJMKa KiJIbKicTh KOMITaHii
CTHUKAETHCS 3 TUM, IO iX yKe PO3BUHYTI Mapke-
TUHTOBI KOMYHiKaIii Ta cucremMm yInpaBIiHHA He
OigXOooATh MJA PUHKY iHIMUX KpaiH abo 30BciM He-
edeKTUBHI Ta He BUTPUMYIOTh KOHKYPEeHIIii.

BusHaueHHSI TaKHX IIPo0JieM BifOyneTbcsa Ha IPU-
KJaafmi yKpaincekol Komnanii «CUJIA», 1110 BupobJise
aBTOMOOiNIbHUI Ta OyAiBeTbHUI PYyUYHUH iHCTPYMEHT.

Bpenn incrpymenTtiB «CUJIA» HaOyB BimomocTi
Ha PUMHKY YKpaiHM JIMIlle 3a [Ba POKU Ta Mae€ BCi
MIaHCU IJISI TOTO, IITOOM BUIUTH Ha 30BHIIITHI PUH-
ku. IIpoaHaniszyemMo MapKeTHHT KOMIIaHIi.

IcHytoTh Taki Kamaam, yepesd AKi MOXKHA BILIH-
BaTU HA CIOXKUBAUiB:

1) mocTu B coliaJbHUX MeperKkax;

2) BJacCHUU CAWUT;

3) Bizmeo ma “YouTube”;

4) pekJaMa B METpPO;

5) perknama Ha TB;

6) soBHimHa pekygama [6, c. 75].

Kommania «CUJIA» KopuCTyeThCA JUIIE UYO-
THpMa KaHajgamu. IIpoaHasisyeMo Bci KaHaIU.

1) ComianbHi Mepexi.

Kommania akTUBHO BeJe AisJIbHICTH B yCiX aK-
TyaJbHUX COIliaJIbHUX Meperkax.

= 1wuqu_ 7

Puc. 1. «CHJIA» B comiamsHiii Mmepe:xi “Instagram” [5]

Komnania mpeseHTye cBOi ToBapuW B CHUTyaIlifgx
CIIOKMBaHHA, PO3MiITye (POTO HPOAYKILii, ITpe3eH-
Tye (OTO 3 BUCTABOK, PO3JA€ MONAPYHKMU, CHLIKY-
€ThCS B KOMEHTapAX.

Buacuuit caiiT y xomnaril Takox €. Ile 3pyu-
HUY Ta 3aI0BHEHUII KOPUCHOIO iH(opMaIlliero cair,
B AKOMY IIPEJICTABJIEHNI BECh aCOPTUMEHT TOBapy.

AKTYANBHBIA

KATANOr
OCEHb-3MMA 2019

Puc. 2. Caiit xommanii «CHJIA» [4]

Bineo na “YouTube” € rosoBHO0 KOMYyHiKaIiii-
HOIO cTparerito mignpuemcTBa «CUJIA». Yepes Bi-
IEOPOJMKM KOMIIaHid NeMOHCTPYE CBi#i apxeTwur,
CBOIO IIPOAYKILiIO.

3O0BHIIIIHA peKJaMa — Iie iHCTPYMeHT JJIs ITigBH-
IeHHs BITi3HABaHHA OpeHIY Ta TOPTOBEJLHOI Map-
ku. Kommanis poamiiifye cBoi 6amepu Ha MarasmHax
KJIieHTiB po3apiObHoi Toprisiai mo Bciit YKpaimi.

B zoBmimmHi#n pexsami, OKpiM moBigoMJIEHHS
«TBilt incTpymeHnT — TBosg CUJIA», Ife € BUKJIaIKa
TOBapiB, AKi € B aCOPTUMEHTI.

Bunyck 6(17) 2019
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Puc. 3. YouTube-kanan kommnanii «CHUJIA» [3]

Komnania «CUJIA» mae wmiciro Ta mimzocTi,
CTPYKTYPHICTH Ta €MOIliOHAJbHICTh pPEeKJIaAMHUX
MOBiJOMJIeHDb Ta Pi3Hi KaHaJIM KOMYHiKaIii 3i cmo-
skuBauamu. OmgHAK AKINO KOMIIaHiA 3abakae BU-
Ty Ha 30BHIIMHINI PUHOK, TO BOHA 3iTKHETHCA 3
IeKiTbKoMa mpobyieMaMu.

1) BiacyrHicTs BiAmoBiAHOro MicIlA Ha PHUHKY.
ITizoBi cermMeHTU Ha PUHKY, AK BiJOMO, IOJiIAIOThH-
cA Ha HU3bKWH, cepenHiil Ta Bucokwmit [7, c. 35].
IIponykiia komnauii «CUJIA» 3aiimae HU3LKUI Ta
YaCTKOBO cepenHiil cermeHTH. SIKIo Ha TepuTopii
Yxpainu Taxka MPOAYKIIis KOPUCTYETHLCA ITOIUTOM,
TO B KpaiHax €Bponu 1e majio Biporiguo. fAKmio x
OpaTu M0 yBary Kpainu cximHoi €Bpomu, siKi MeHIII
3abesmeueni, Hampukigan Iloaeiry, Bimopych Ta
CioBauumHy, TO TYT € MIAHCU AJSA BUIYCKY TOBapy
Ha iX puHOK. [liama3oH motpebd y HU3bKOMY I[iHOBO-
My cerMeHTi Maiike 36iraeTrbcsa 3 YKpaiHCBKUMU, a
cTaHIapTu cepTu@ikKallii mpoayKIlili oJHAKOBI.

2) Brpara ceHCy KJIOUYOBOTO IIOBiJOMJIEHHS
«TBiit imcTpymenT — TBost CUJIA». ITig uac Buxomy
HA 30BHIINHIN pUHOK Ioro Oyme HeoOXimHO mepe-
KJaagaTu abo aganTyBaTH, OTKe, BiH 3pyHHYETHCA.
B mpomy pasi MOKJIMBiCTH BUXOAYy HAa PUHOK iH-
X KpaiHU TaKOXK 3aJIe’KUTh BiJ TOTO, HACKIJIBKU
BOHMU BiZpisHsAIOTHCA 3a MOBOI0. B KpaiHax cximHoi
€Bpomnu, Ie CJIOBO «CHUJIa» OLHAKOBE K 3a 3HAYEH-
HAM, TaK i 3a HaIlMCaHHAM, I[I0 KaMIIaHiI0O MOYKHa
JIETKO aJallTyBaTHU.

BucaoBkn. Kommnanis «CUJIA», Ha mpukani sxoi
OyB MIPOBEAEHUII aHaji3, Ma€ ABOSAKE ITOJOKEHHS i
yac BUXOAY Ha 30BHIIIHIM PHUHOK. 3 OZHOro OOKY, B
Hel € BCi IIOKA3HUKU YCIINIHOI, Cy4acHOI KOMIIaHil
(cepTudirkoBama MPOAYyKILisA, Beauka KimbkicTe SKU
IJIA PisHUX KJieHTiB). 3 iHIIIOro 60Ky, O0yJI0 BUIiIEHO
IBi TOJIOBHI mpobJieMu, Taki AK HAATO HUSLKUIT Ppi-
BEHb SKOCTi IIPOAYKIIii, 111001 BUXOIUTH HA TEPUTOPil
OibIN 3a0e3leyeHnX eKOHOMIUHO KpaiH; BTpaTa CeH-
Cy KJIIOUOBOT'O IIOBiIOMJIEHHS 3a IlepeKJiamy Ha iHImi
MOBHU, AKE € Ty:Ke YCIIIITHUM Ha TepuTopii YKpainm.

st Toro 1mobu KoMIaHil BUMTH HA 30BHIITHIiN
PUHOK, HEOOXiTHO po3poduUTH MPOAYKIIiI0 BHUCOKOL
AKOCTi cHemiajJbHO IJIA IPOJAXKY 3a KOPJOHOM Ta
IpUAyMaTu KJIOYOBE MOBiIOMJIEHHS, Tracjo, AKe
MOJKHa Oy[e JIeTKO MepeKJagaTu 0e3 BTpaTu CeHCY.

Puc. 4. 3oBHimHa pexkaama kommaHii «CHJIA»
(thoTo HamaHO aBTOPAMHU)

IITogo mepcmeKTWB IIOJAIBIIIONO PO3BUTKY, TO
MOXKHA BHUILINTH PO3BHTOK OKPEMOrO PiBHA MapKe-
TUHTY AJIA iHITIUX PUHKIB, PO3POOIEHHA iHAUBITyah-
HUX KOMYHIKAIifl IJIA CIIO}KMBAYIiB KOKHOI KYJIBTY-
pu, BUPOOJIEHHA TOBAPiB KOMKHOTO ITiHOBOT'O CETMEHTY
U1 PiSHUX MPOo6JIeM CIIOXKMBAYIB, CTBOPEHHS iHIIINX
OpeHAiB Mg 3axXBaTy iHIIOL IiTBOBOI ayAUTOPIi.

IIi pexomenpgarii cupAamMoBaHi mepin 3a Bce Ha
nigmpuemctBo «CUJIA», omHak BOHU HiAXOAATH
IS KOYKHOTO IignpueMcTBa ¥ KpaiHu.
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